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KoCIHINOPBIHAAPAA KJIMEHTTIK BAFJIAPIAHY
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Angarna

Happikra 6oceke KyleireH cailbiH KOCITKEPIIiK KbI3METTI THIMIII IaMBITY MOceJeci TYThIHYIIbUIAPMEH KaphIM-
KaTbIHAC MaceleciMeH OaiJIaHBICTBI, COHJBIKTAH 3€pPTTEY KYMBICTAphl KIMEHTTEPII TapTy >KOHE YCTam Kalyra
OaiinmaHbICTEI OacKapy KypajjapblH KapacTbIpyra OarbITTalysl THiC. Makaiaia TYThIHYIIBUIBIK CETMEHTTEPMEH Ka-
CIOPBIH KBI3METIHIH HETI3T1 OaFrbITTaphl, KOCIMIOPHIHHBIH KIUCHTKE OaFjapiiaHy KbI3METiH Oaraliay KpHTephiliepi
MEH HETi3Ti KOpCeTKIMTepi, KIMEHTTIK 9JIEYeTTi e€CKepe OTHIPHIN, KOCIMOPHIH KBI3METiHE KIMEHTTIK OargapiaHy
CTPATETHSCHIH CHTI3YIIH QJIEyMETTiK-9KOHOMHUKAJIBIK OPBIHIBUIBIFBI alKpIHAaTFaH. KinenTke Oarmapnany HeriziHae
KOCITOPBIHHBIH CTPaTEerusUIbIK OacKapy HpoleciHje naiiia O0onarblH KarblHACTapFra Tayaay xyprizinai. Knnenrke
OaryapiiaHFaH TOCUI TYPFBICBIHAH YHBIMHBIH IaMYBIHBIH OacKapy cTpaTerusiiapbl OM3HEC OopTaja KCIOPBIHHBIH
JKOFaphI JICHreiuli 0acekere KabiIeTTUIINH KaMTaMachl3 eTeTiH MaHbI3/1bl (PaKTOp peTiHJe KapacThIpbliabl. VHTEN-
JIEKTYalbl QJICYETTiH POJIH JKOFaphUIaTyla YHBIM KbI3METIHIH MEHEKEPIIK JKOHE MApPKCTHHITIK acIeKTLICpiHae
e3repictep OOMBIN KaTHIp. YHBIMFa KIMEHTTIK OarmapiaHyAbl eHTizy Oocekere KaOiMEeTTiNK ACHIeHiH KOFapiary
(akTOpBI, COHBIMEH Oipre eHOEK OHIMIUTITIH KIHNCHTTIK 0a3a KeJIeMiH YIFaiTy apKbUTbI KOMMEPIHSIIBIK YilbIMaap-
JIBIH HET13T'1 MaKcaThl OHJIIPIC KOJEMIH XKOHE NalaHbl YIIFalTyFa bIKIIAI XKacaiiibl. ABTOpJIapMEH KJIMEHTTIK Oaraap-
nany crparerusceinia Customer Relationship Management (CRM), SMM (Social Media Marketing) TeXHOJIOTHSICBI,
YSUTBI TeNIeOH apKbUIBI CayAa-CaTThIKThI JaMBITY (m-commerce), THTEPHET XKYieci apKbUIbI cay/ia )kacay/ia 3aMaHayn
MHTEPAKTHBTI TEXHOJIOTUSIIAPIbl KONIAaHY apTHIKLIIBUIBIKTaPbIHBIH MaHBI3IBUIBIFE epeKiie aTaubil oTKeH. COHBbI-
MeH Oipre, 6uznecte CRM-0armapmamanapapiH KeHIHEH NaifanaHyblHa KeIepri KeATipeTiH (paKkTopiaap aHbIKTaIIbL.

Tipex ce3nep: OeJiiek cayaa, cana, KIMEHTKe OariapiaHy, TYThIHYIIbL, CTPATEr s, dJIeyeT, naia.

Byrinme 6u3HecTe OocekenecTik kaFmaiap Oipre-0ipTe e3repicke yimbipayaa. Erep YiiBIMHBIH
0ocekere KaOUIETTLIIT HET131HEH Kap KbUIbIK KOPCETKIIITEpPMEH aHbIKTasIca, OYT1HT1 TaHAa OM3HECTIH
MHTEIJICKTYaJIbl 9JICYET1 JKOHE OHbI MaiajaHyIblH HAaKThl HOTHKeNepl OipiHII Ke3ekTe. Y3IIKCi3
JlaMy, MaKcaTTapra KoJ *KeTKi3y, CTpaTerusuiapIblH THIM/I iCKe achIpbUTybI Oeneni, OpeHa, ajaMm Ka-
MUTANBI J)KOHE 0acKa Jla MaTepHalIbIK eMeC aKTUBTepre OaillaHBICTHI. SUATKEPIIK QJICYeTTIH poJliH
apTTBIPY KOHTEKCTIH/IE YIBIMIAP TOKIPUOECiHIH 0aCKapyIIBIIBIK )KOHE MAPKETHHT TIK aCTIEKTiJICPiHIEe
e3repictep 0onaapl. Marepuanblk eMec akKTHBTEPMEH JKYMBIC iCTeY/IiH WHHOBAIMSJIBIK 9IICTepiH/Ie
KOPCETIUITeH jKaHa Tocinaep maiaa Oomyna. Atam alTKaHaa, YABIMAAPAbIH KIHMEHTKE OaraapiaHFaH
OM3HECTIH CTpaTerusiCbiHa Ha3ap ayaapybl alTapibIKTal apThIIl KeJlel.

Customer Relationship Management (CRM) — OyJ1 koMIaHUsI KbI3METIHIE KIUEHTTI €H 0acThl
aKTHB JIeN eCeNTelTiH, OM3HecC KYprisydiH epekiue Tociai. Sran, CRM cTpateruscol, KIMEHTTIH Ta-
JanTapbl KOMIIAHUIA €H JKOFapbl 0achIMJIBIKKA M€ 0O0JaThIH KIMEHTTEPMEH dPEKETTeCy MEXaHU3MIH
Kypyabl yitrapansl. Knuentke ocbutaili Oarjapiany KOMIaHus OM3HECIHIH JKaJIbl CTPaTeTHsChIHA
FaHa eMecC, COH/al-aK KOPIOPAaTUBTIK MOJICHUETKE, KOMIAHHUs KYpbUIbIMbIHA, OM3HEC-TIpOlIecTEpre
JKOHE Oomepanusiapra 1a CeNTiriH TUTi3el.

KnuenTrepai e3iHe KapaThlll aily KoHe ycTan Kainy Kypansl perinae CRM KoceIMIIanapsl Kiu-
SHTTEPMEH JKYMBIC icTeyne anaM (akTOPbIH TOMEHIETE Il )KOHE CaTy, MApPKETHUHT KOHE KIHEHTTEpre
KBI3MET KOPCETY calallapblH/Ia alllbIKTHIKTHI apTThIPYFa MYMKIHIIIK Oepei.
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KazakcTan HapbIFbIHBIH O6JIIIIEK cay/la ailHaIbIMbIH cunarTay yiuiH 2017 »KbUIAbIH CTaTUCTUKAIIBIK
MOJIIMETTEPIH KOJIJTaHAIBIK,

Kecte 1 — KazakcTanHbIH Oesiek cayaa aifHaJIbIMBIHBIH THHAMUKACHI (MBIH TEHTE, %0)

Kepcerkimrep 2017 x. 2017 x. 2017 x. 2017 x. | 2017 x. | 2017 x. 2017 x. 2017 x.
araybl KaHTap — | KaHTap — | KaHTap — | KaHTap— | KaHTap— | KaHTap— | KaHTap— KaHTap—
aKIaH HaypbI3 cayip MaMblp | MaycChIM e TambI3 KBIPKY#HeK

Besiiek cayna kesnemi
(cambr): 1125177 | 1768483 | 2410991 |3 135777 |3 887 165 |4 674230 | 5480299 | 6243298

COHBIH iIIHJE OTKI3Y
apHasapbl OOMbIHIIA:

cay/ia KoCimopbIHaphl 665843 | 1034418 | 1397392 | 1804622 |2226334|2643 008 | 3063221 | 3472499

JKeKe Kacirkepiep
COHBIH IIIHJE cayJjaMeH

AHHAJIBICATRIHAAD: 459334 | 734065 | 1013599 [ 1331155|1660831[2031222| 2417078 | 2770799

Japa KocinopbelHIapMeH
cayJaHbIH YJIeC CaIMaFbl
COHBIH 1LIIHJE cayaaMeH
alfHayBICaTBIHAAD, Yo-0CH
eCelTereH e 40,8 42,7 42,0 42,5 42,7 43,5 44,1 44,4

’KaH 0achlHA IAaKKAH/Iarbl
GeJIIIIeK CayIaHbIH JKaJIITbI

KeICM1 MEIH TeHre 62733 98 549 134337 | 174631 | 216360 | 260022 | 304696 | 348433

KeTepMe cayzia Keyemi
(caHbI) 2273541 | 3624482 | 5010784 | 6546596 | 8284417 |9985 144 | 11784484 | 13 505 732

Hakrb! kenem nnaexc-
Tepi OTKEH KBUTFbI THICTI
Ke3eHre, %-0eH

Bemmek cayna kenewmi: 104,5 105,5 105.,5 106,2 105.,9 106,4 106,3 106,4

COHBIH ilIHJE OTKI3Y
apHaJIapbl OOMBIHIIA:

cay/ia KoCilopbIHAAPEI 113,9 114,6 113,7 113,1 112,9 112,1 110,6 110,2

Japa Kacimkepiep
COHBIH IIIHJE cayJaMeH
aliHaJIbICaThIHAAP: 93,4 94,8 95,9 98,2 97,7 99,9 101,2 102,0

KeTepMe cayna KejeMi: 100,6 101.4 100,7 100,7 100,6 101,2 101,3 101,5

Eckeprrie — [lepekkeo3i: Kasakcran PecryOmikacs! ¥ITTBIK SKOHOMHKA MUHUCTPIIri CTaTHCTHKA KOMHTETI.

2017 XbUIbI KaHTap-aKIaH alapbIHJAFbl KOPCETKIITEP/i OChI KBUABIH KaHTap-KbIpKYHEK
alllappIMEH CaJbICTBIPCAK, TOFBI3 ail IMIiHAE KeTepMe OoJIeK caymaa KeJeMiHIH endyip Keieme
OCKEHIH KEeCTEIEeH Kepe anaMbl3. Ajaiija, 6TKeH XbUIMEH HAKThl KeJieM HMHIEKCTepl KOpCeTKim
OOIBIHINIA CANBICTBIPFAH/IA CAy/la KOCIMOPhIHAapbIHAH 3,7%-Fa TOMEH/IETEH.

Cayna KocimopbIHIAPBIHBIH icKepiik Oencenaitirine 2017 KbpULIBIH TaMbI3 aibIHIA dCEP €TKEH
HET13r1 (akTopyap: O9CEKeHIH KOFaphbl IeHIell, Kap»bl KypailapblHbIH JKETICICYIIUIIT, )KallFa ainy
TeJIEMJICPiHIH KOFaphl OOJYHI.

CanaHbl KaKcapTy OHE IHIBIFBIHAAPIbl TOMCHICTY Kypalbl KOCIMOPBIHHBIH TYTHIHYIIBLIBIK-
Oarmapibl opekeTi 00bIN TabbUTa b, MYHBIH 0opi KIIMEHTKe OaFapiiaHFaH Taciire (YWBIMHBIH MY/I-
JIeJIepiH caKTal OTBHIPHIN, KIMEHTKE Ha3zap ayJapy) Tayapra OarmapiaHfaH TOCUIIEH (eHIMIe Hazap
ayzapy, caTy JKOHE caTy THIMIUTIT) KOyl aHbIKTaiIbl.

CRM crparerusichlH icke achlpyJa akmaparThlK TEXHOJOTHSIAP ©T€ MaHBI3IbI POIl aTKapaibl.
CRM 6Gargapnamansik Kypangapsl — komnaHustHeIH CRM cTparerusicol peTiHae Ky3ere acblpbulraH
Ou3HEC-TIpoIIeCcTep, MPOLEAypaIap MEH OnepanusapAbl aBTOMATTaHABIPY YIIIiH jKacall MbIFapbUTFaH
apHaibl Kylenep.

CRM xyiieci MapKeTHHITI OacKapyabl OHTAWIBI YHBIMIACTBIPYFa MYMKIHTIK Oepemi: map-
KETHHITIK HIapajapAbl dKOCIapliay *KoHe OTKi3y, MApKETUHI PECYpCTaphbIH jKoHE OO/DKETIH OacKapy,
0apiblK MapKEeTHUHITIK OopeKeTTecylepli Yiuiectipy. MapKeTHHITI aBTOMATTaHIBIPyFa apHaJFaH
CRM xyiiecinig Heri3ri MiHIETTEepiHIH IIIHAE Kenecijaep 0ap: Tikeled MapKeTUHITIK HayKaHIapabl
Oackapy (PJIEKTPOHIIBI Ki0epiim, Tikenel ki0episiiM), KITMEHTTEPI 3epTTey/i, OJlapFa CypakK KOKOIbI
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yiteiMaacteipy. COHBIHIA, OCBIHIAM aBTOMATTAHBIPY MApKETUHT OOTIMIHIH KYMBICHIH JKETUIIIpyTe
’KOHE KIIMEHTTEP/IiH KaHaFaTTaHy JIeHIeiiH apTThIpyFa KOMEKTECE .

TyTeIHYIIBUTAD TapanbIHAH OPTYPIIi canaiblk Gokycka (Oemiek cayna TyKeHIEpiH caTy, dJIeKT-
POHIBI KOMMEPIIHsI, MOOHIIB/I KOMMEPIUS, KOFAM/BIK TaMaKTaHy, TYPMBICTHIK, OJICYMETTIK KOHE
06acka KbI3METTEp) KbI3MET KOpCeTy KOMIaHMsJIAapblHA aJalAbIKThl CaKTay[IblH HETI3T1 MIapTTapbl
OoybIN TAaOBUIA/BI: OHTAWIIBI JWANa30H (MAayCHIMBIK TY3€TUITEH XoHEe Oacka Ja MYMKIHTIKTEp);
uKeM/i, OipaK HaKTHl Oara Oenrijey; KaKeTTi OHIMHIH (KbI3METTEP/IiH) KaXKETTI yaKbIThIHIA 0OITyBI
[2]. Ocwiran GaiTaHBICTHI, TYIKLTIKTI Tayap HAPBIFBIHIAFHI cayla KbI3MET KOPCETy cajachlHa KipeTiH
caryabl YWBIMIACTBIPYAbI KETUIAIPY TYPFBICBIHAH KOCIMKEPITIK TaOBICKAa KETYIIH WHHOBAIMSIIBIK
KOMMEPIMSUIBIK TOCUIAEepi, OIpiHILI Ke3eKTe, ©3apa KapbIM-KaTbIHACTap/ bl OacKapy cajachlHia >KaHa
KBI3BIKTHI HICIIIMIEp 131eyre OarbITTanysl kepeK. Ochl (PyHKIIMOHAIABIK KBI3MET CalaChIHIAFbl 3a-
MaHayH MepCIeKTUBTI HISIIIMIEPiH apacklH/a Keecl ypAicTepaAl 0ein KepceTy YChIHbIIa b [3, 4].

1. Joctypni cary apHamapbIMeH Oipre TYTHIHYIIBUIAPMEH KOIl apHalbl e3apa OpEKeTTeCY,
Oeunmiex caymarepiaepAiH TYTHIHYIIBUIAPBIHBIH alalIbIKTapblH CaKTayblHa KOMEKTeCeTiH Oacka Ky-
pangapabl naiianany Kaxer. Kem apHansl — Oyl maianaHyIIbiHBIH Oip apHaJaH eKIiHIIICIHE bIH-
FalJIbl ©TY1, TIOTUCTUKAHBIH JKOHE JKETKI3Y/1H O1pbIHFail kKylieci, IYKeHHIH, CAUTTBIH, QJIEYyMETTIK JKe-
JIEpAiH UHTETpalusChl koHe T.0. SIFHM, Oy skepae cayna KeniIepiHAeri Kol apHajbl HIemiMaep
TypaJibl KOHE OJICYyMETTIK KYpbUIbIMAApAaFrbl MHTEPHET-IYKECHJEpAl, OHJIalH-TYKEeHAEpal, KociOn
«OaiiaHpIC alMaKTapbIH» YUBIMIACTHIPY YIIIH aKMapaTThIK TEXHOJIOTHSIIApAbIH MaiiiaceiHa Ou3Hec-
KYPBUTBIMIAP/IBIH PECYpCTapbIH KaiiTa OaFrbpITTay Typasbl il THII OTHIPMBI3.

2. WutepHer TyTHIHYHIBUIAp YIIiH OapraH caiiblH OacklM apHara aiHamyna. bemmek caynma
KOMIIAHUSICBIHAH BEO-CaliTKa KAKETTUTIK aliMaKKa KapamacTaH, OapibIK OHJIAH CaThIN alyIlbLiap-
MeH TaHbpUIabl. CayamHamamap JepeKTepiHe CYHeHCEK, PeCIOHACHTTEPAiH 0achiM KO YIIiH
(80%-ra neiiiH) MHTEPHET CaThIN aJly Ke3iHJe ©Te MAHBI3/bl KOHE TYTHIHYIIBIJIAPMEH JIEKTPOH/IBI
MIOIITA APKBUIBI ©3apa 9PEKeTTeCy KakeT. OJeyMEeTTIK Meaua, MOOWIIBII KOCHIMIIAIAp XXOHE Y-
KEHJIepJeTi KHOCKTEep CHUSKTHI apHAJIap TaHbIMAJ OOJBIN KeJe[i, KOCHIMIIANIapAsl, MOOMIBIl CalT-
Tapabl JKOHE TYTHIHYIIBUIAPIBIH OCIN KeJe aTKaH YTKBIPIBIFBl apKachlHAA caydagarbl MOOWIIBII
TEXHOJIOTUSTIAP/IbIH POITl OCIM KeNel.

3. ¥susl cayna-caTThIKThI JAMBITY (mM-commerce) KalaFrachl PeTiH/E, IEKTPOHIBIK KOMMEPIIHS-
HBI MOOWJIB/II HBICAaHapFa Keiripy. M-commerce («MoOmIbII OeeK caynay) acTbiHaa 013 CaHIbIK
Ma3MYHJIbI CaThIIN ayAaH 0acka MOOWIIBII KYpBUTFHI (Tenedon, cMaptdoH, PDA, miaHmieT) apKpLibl
WHTEPHETTE jKacallFaH HeMece OacTaiiFaH 0apliblK cayzna MoMuesnepin ourmipeni. M-commerce KbI3-
METiHIH eHOeTi MbIHAJIAPIbl KAMTH/IBL:

¢ 0apibIK JKepae KO )KEeTIMJIUTIK;

¢ KOMTEreH 3JCKTPOHABI KOMMEpPIHS IIEKTEYIEpiHiH KOKTHIFBI: TOMITa aily YIIiH, KaXeTTi
aKIapaTThl OKBIII, )Kall FaHa YsUTbI TeIe(OHMEH CaThIN ally KacaHbI3;

¢ okmaynay: GPS (Global Positioning System), MbIcasibl, OHIMII MYIIEINI CATBIT ally TYypPaJbl
aKmaparka KoJI )KeTKi3yre MyMKIHJIIK OepeTiH jKaKbIH TyKeHaepre/ MeiipaMmxaHanapra 0apy koHe T.0.

¢ JKeKeleNeHaipy: TeaeOoH — XKeKe WACHTHU(PHUKATOPIbI aHBIKTAl alaThIH JKeKe Kypbuirbl. Ka-
3aKCTaH/IaFbl HHTEPHET-ay U TOPUSHBIH ©CYy1 MOOMIIB/II KYPBUIFbLIAPABIH OCJICeH/ I MaliaaTaHbLTybIHA
0aiiJIaHBICTHI.

4. SMM (Social Media Marketing) TeXHOJOTMACHIH KOJJAHATBIH OJIEYMETTIK KeJiIeperi
MaKCaTThl ayAUTOPUSIMEH OCJICEH Il KYMBIC.

OJIeyMeTTIK KeJiiepJe anra >KbUDKYABIH OacThl MakcaThl TYTHIHYIIBUIAPFa JKOFApbl Carajbl
KOJIZIay KOPCETY, MaKCaTThl ayAUTOPHSIMEH THIFbI3 OailnaHbicTa 00y, OneyMeTTik xeninepae SMM
TEXHOJIOTHSACHIHBIH OAPIIBIK KYPJCIILTIri MEH YKBINITBUIBIFBI ©TE 30D Maiiia oKemei.

OJISYMETTIK JKeTUIepAiH Mai1aJanymbuIapbIMeH OaiaaHbic Oipereii aHaIMTHKAIIBIK JICPEKTePAIH
’KOHE KBI3BIKTHI HIEsIapbIH K031 00Jia amaabl, TaHYAbl apTTHIPaJbl, KIMEHTTEPIIH aJallIbIFbl, 9CEp
€Ty cayiajapblH KCHEUTe/i.

Tamak eHIMICPIH caTyabl YUBIMIACTHIPYIBI XKETIIIPY TYPFBICBIHAH KOCIITKEPITiK TaObICKA JKETY-
JIiH MTHHOBAIMSJIBIK KOMMEPIHSIIBIK TOCLIIEP] (MAPKETHHITIK HHHOBALIUSIIAP ), KOFAMIBIK TAMAKTaHY,
coHJlal-aK OeIek, OIpiHII Ke3eKTe TYPaKThl KJIMEHTTEP/Il YCTal TYPY apKbUIbl TYTHIHYIIBUIAPMEH
e3apa opeKkeTTecyll Oackapy callachlHIA *KaHa KbI3BIKTHI (Keiie JOCcTypil eMec KOHE KYTIIEreH)
HIenrmep i3aeyre OarbITTadybl Kepek, OojlapAblH TaMaKTaHy MeKeMelepiHe Oapy CaHbIH KOOeHTy,
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KaHa KOHAKTapHbl TapTy >KOHE «KOMEKIIIEep» KaiblmTacThlpy. OchlFaH OalIaHBICTBI KOFaMJIBIK
TaMaKTaHJbIPY MEKeMeJepl YIIiH OChl ()YHKIMOHAIBIK KbI3MET CaJaChIHBIH OYTIHT1 MEPCHEeKTHBA-
JIBIK MIETIM/IEPi apachlHIa aBTopiiap:

¢ a3BIK-TYJIK KOCIMOPBIHAAPBIHBIH KJIMEHTTEPIHE apHalFaH apHaibl YCHIHBICTAp d3ipIiey
Ke3iHJ1e «OipiecKeH AeMeyIILTK» MYMKIHIITIH naiianany, Ou3HeC-KypbUIbIMIAp apachIHIaFbl ©3apa
OPEKETTECTIK MEeH BIHTHIMAKTACTBIKTHI TaJlall €TETiH, ThIFbI3 MaKcarTapra ue (0enrii O6ip MakcaTThl
KJIMEHTTIK TOIMKA KaTBICTBI >KY3€re achIpbUIajibl) *oHE Odcekere KaOUIeTTI KOHE CEepIiKTEeCTIK
KaTbIHACTAp/bI OipiKTipyre MakOypIiey (IKOHOMUKAIIBIK MaKcaTka Kapaii). byn e3 keserinme asbIk-
TYJIK KOCIMOPBIHIAPBIHBIH ©3apa KapbIM-KaTbIHACHI TypaJibl CyllepMapKeTTep, caylda OpTaJbIKTapHI,
OM3HEC OPTANBIKTAPHI, CIIOPTTHIK KEIIEHJAEP, KOJNIKTIK KOCIMOPBIHAAP, TYPY OPBIHAAPHI, TeaTpiap
YKOHE OWBIH-CaybIK MEKEMeJIepIMEH ©3apa dpeKeTTecyiH kepcereni [2];

¢ QIIEYMETTIK JKeNJiep apKbpUIbl KOFAMJBIK TaMaKTaHABIPY KOCIMOPBIHIAPBIH ©3JEpiHiH
«motTapbiny «DaH-Mapakmansapy, «TonTap», «poguiubaep (Ororrtap)» *KoHe «apHaylapy allblIl,
KITMEHTTIH «OKEKE aJaJIIbIFbIH» KaJIBITACTBIPY UACSIChIHA CYHEHE OTBIPBII XKOHE dJNICYETTi KIIMEHTTIH
Kepi OalTaHbICHIH YHBIMIACTBIPY;

¢ ysuTbl OaliaHbICKa OPHATBUIFAH THICTI HHTEPAKTHBTI KOCBIMIIIAJIap KOMETIMEH KOMEKTECETiH,
«TYTBIHYIIBUTBIK OEJICEHIUTIKTI» KaJbINTaCThIPYAbl OacKapaThlH, CYPAHBICTHI BIHTATAHIBIPATHIH,
OHBIH 1MI1HAE a3bIK-TYJIIK KOMIAHHUICHIHBIH KbI3METIHE JE€Te€H CEHIMIH apTThIPY KOHE OHBIH KbI3MET
KOpPCETy canachlHa JIETeH CEHIMMEH KaMTaMachl3 €TETiH COHFbI OarapiamMaliblK KeIeH Il menimMiaep-
IiH (eHIMAEp/AiH) Maina 60Iysl, « MOOUIIBII MAPKETHHI Y,

¢ QR-koaTay TEXHOMOTHICHIH KOJIJaHy (AFbUIIIBIH XKbUIIAM XKayan Oepyi — <«OKbLIIaM jKayarn»)
TYTBIHY HApBIFBIHIAFBl KOJJAHY asChIH KeHelTe OThIpbin, QR-KonTel koaTayra Oomajsl: Tamak
OHIMJIEp]1 Typajibl TOJBIK YKapHAMAJIBIK aKIapar OHE OHbI KOPCETY; BIABIC-asK TEH CYChIHIapAbIH
(doto/yanel OeliHect; calTThIH OeTTepiHe cuITeMenep, MyH/a Ci3 TaMaKTaHy MEKEMECIHJE KbI3MET
TypaJbl mKip Kanabipa anacbiz; SMS xabapnamaceiabiH opMmatsl, ysutbl Teaedon SMS-xabapiama
Kibepy pekuMiHe Kas3ipiH e3iHae JaiiblH HeMip MeH XabapiaMa MOTIHIH OKbIFaHna, Oipak OHBI
oduIMaHTTapFa, cay/a alaHBIHBIH OKIMIITICIHE HEMECe TIIlTi acIa3IbIFa Kidepyre 0omaabl, KOHAKIEH
Jiepey «TiKeJei» OaiaHbIC KacaiiIbl )oHe «Kacaran» KJIMEeHTTIH KaJIbIITACYbIHA )KaPKBIH YMOIUSITBIK
Her13 00JaJbI;

¢ UH(POKOMMYHUKAIUSUIIBIK TexHonorusutapasl (CRM-xyilenep) naiinanany HerisiHjae, KOHaK-
TapApl aAaNJIbIK OaFIapiiaMachbiHa KaThICy YIITiH ©3 IIOTTapbliHa (TeKcepyre) OachlIraH xadapiaamanap
apKbUIBI TAPTYFAa MYMKIHJIIK Oepesii; OOHyCTap aly ’KoHe MEKeMe YChIHFaH HayKaH/lapFa KaTbICy YIIiH
Ci3 ©31HI3 Typajbl MAJIIMETTI TOJNTHIPHII, YsUTbI TeJIehOH HOMIPIH KOpCeTyiHi3 Kepek; «ONBIHHBIH»
KOCBIMIIIA epekeriepi a3bIK-TYIIK OM3HECIH KaJbIITACTBIPAIbl, OJapIbl TOJIEM KYXKaTTapblHIa TiKe-
Jeil KepceTel, KeKeICHIIpIIreH xadapiamanap xacay jkoHe Kepi OaiiylaHbIC yacay, COHBIH 1LIiH/Ie
QJIEYMETTIK JKeJliJep apKbLIbl;

¢ MeifpaMxaHa OM3HECIH aliFa KbUDKBITYHa «gamification» KaruIachlH €HTI3y (SIFHU OMBIHFa
apHaJMaraH o0ajap YIIiH OWbIH MEXaHU3MJEPIH MaiaanaHy): MbICaJbl, OMBIH 0a3aChIHBIH apKa-
CBIH/Ia KOHAKTap/bIH JKEKe aTaJIbIKTapbhIH KaJIbINITACTBHIPAaThiH «Foursquare» reokoaray KbI3METIH
naiijanany, HaKThl KOHE BHPTYaJAbl oJIEMAEP/Ii WHTETPAlUsIIayAbl YChIHBIM, a3bIK-TYIIK UHCTUTY-
ThIHA YHEMI OpaTy/bl BIHTAJIAHIBIPA/IBL;

¢ MelipaMxaHa/ia MapKETUHTTIK 3epTTey YIIiH AIEKTPOHABIK KyHenepai Kypy xkoue T.0. [2, 5, 6].

bi3nin ofibIMBI3IIA, TYTHIHY HAPBIFBIHAFBI YCTEM JKaFaaid OyTiHT KYHI TYTBIHYIIBIFA Y3aK Mep-
3iMpi OarnapiayFa JaiibIHAAIaThIH, )KEKe TYTHIHYIIbIFA (MH(OKOMMYHHUKAIMSIIBIK TEXHOJIOTHSIIAPIbI
naii1amaHa OTBIPBIN) HHTEPAKTUBTI ©3apa OpEeKeTTECY/IiH Ka3ipri 3aMaHFbl )KYHECiH KYpyFa )KOHE OHBIH
OPHBIKTBIPBUTFAH KYHIBUTBIKTApABI KYpy JKOHE TapaTy Ti30eriHe TiKeleil KOCAThIH KACIMOPBIHIAAP/IbI
HeJIeHyTe KaOlJIeTTi.

Hudpasik TexHOTOTHSATIAP MEH KEIISH T1 eI MAEPIiH maiiia 60mybiHa 0alIaHbICTHI CaThUIBIMFA
KYHeTiK Ke3Kapac OapraH cailblH KeHIHEH Naii1aJaHbUIbI KeJIei, 0J1 COHFBI CaThIJaFbl KOMIIOHEHTTEP
MEH IIBIFBIH MaTepUaIapbiH HHTETPAIHMSIIAYFa KOHE JKEKEICHTeH JKa0IbIKTap bl KETKIZyre KOChIM-
I1a KbI3MET KepceTyre OarbITTalFaH, CaTylIbulap TYTHIHYIIBIIAPFa KEHEUTUITeH OHIMICP KUBIHTHI-
FBIH JKOHE KBI3METTEp MaKeTTepiH YChbIHA aijabl. Toyenci3 mengangapAblH METEIiK 3epTTeyIepIiH
KOPCETUTiMI peTiHze, SKOHOMUKAAAFbl KbI3MET KOPCETY CEKTOPHIHBIH TaOWFH KEHEIIMEH, COHJai-
aK KaTblHACTap MApPKETHHTIHIH Peil apTybIMeH OailnanbicThl [7]. By TociimiH TaHBIMAJIAbUIBIFBI
TYTHIHYIIBUIBIK Tayapiap MEH KbI3METTEpre Jie Tapajibl.

44



Kypnany — 20 net!

busnecre CRM-0armapnamanap KeHiHEH MaiadaHyblHa KeAepri KeNTipeTiH (axkTopiapiabiH
Oipi, OarmapiamMalbIK KaMTaMachl3 €Ty 0acka OarbITTarbl MPOrpaMMalbIK OHIM PETiHIIE TO3HIINS-
nanysl 6ombin Tabbianel. CRM ab0peBuarypacel — Customer Relationship Management — ce30e-ce3
kKabpu1nanrad. bacrankeina, CRM, Oarmapiamaiblk KaMTaMachl3 €Ty OipbIHFall OM3HEC MEHEKMEHT
JKyHeciHiH 0eJIiri peTiHe KapacThIpbUIIbl. byXranaTepiik Oakpuiay, ecenrey OarmapiiaMachl Topi3i,
«wkana”amn CRM-xyiieci caty, 6ackapy MaoceneciH mene anmaiabl. Erep «Oyxrantepmik» 6armapna-
Ma TYCiHIKTi OoyaThIH Oosica, backapyra apHaIFaH OarmapiaMaliblKk KAMTaMaHbIH HHTETPAIlUSICHIMEH
alBIPMAaITBIIBIKTAPBIH AUKBIHIABIK: SSFHU, O1piHIIiaeH, Oenrii Oip KaObutaaran Oackapy menrmaepi
caTy KbI3METiHiH OapbIChIHIIA HETI3ri (GakTop OOMbIN TaObLIaAbI (OPKIM ©3iHIH KhI3METIHCH Naiina
QIIFBICHI KeJIe/li), TYTHIHYIIBUIAPIbl KAaHAFATTAH/IBIPY YIIiH 1CTENIHT€H >KYMBICTBIH OapibIFbl, IIbIH
MOHIH/IE caTy KeJeMiH YIFaiuTy yiriH xyprizineni. CRM — catynsl 6ackapy »oHe Olap/AblH apTThIpY
Kypasbel. CoHABIKTaH, Oi31iH >KETEKIIIep JKYMBICHI Oenrim Oip eHIMAEpAiH caTyblHa Kalail ocep
eTKeHI TypaJibl MAJIIMET OepeTiH MeXaHU3MHIH OOJybl KepeK (KYTTHIKTayJap, IIarbkiMaap, TiziMaep
MEH CaHBbI koHE T.0.). EKIHIIIIEH, TYTHIHYIIBIFAa HETI3STY/IIH HET13T1 UACSChl TalChIPhIC OepyIIiHIH
KOHBIpAy IIaJiFaH YaKbITBIHAA KEPEKTi /o] OHIMAI HeMece KbI3METTi ychiHyFa Herizgeneni. ComaH
KeliH FaHa caTy Tannay xyhdecimeH CRM-ai Oipiktipy kemekreceai. Mpicalibl, KIMEHTTEPAl cayna
TOXKIpUOECIH aHBIKTay OeNTiyiepi apKpLIbl CErMEHTTEyTe OOJaabl JKOHE OJIAPABIH (GKULIIT, KejieMi,
ayKbIMBI KoHE T.0.) HETI31HJE YCHIHBICTAp jkacayFa Oonaapl. YIIHIIIACH, O9CEKeNecTepiH ic-ope-
kerTepi. bocekenecTep iy ic-opeKeTTEpiHEH JKOHE OJIAp/bIH BIKIAJIBIHAH 63 KIMEHTTEPIHIH KOpFay
KoHEe MOHHMTOPHWHTIH kacay, CRM-texHomorusapapiH Oesiri 6ombim TaObbuTambl. OCBIHBIH OopiHe
MHTETpalMsIaHybl KEPEK, SFHU CHT13UINeH MAJIIMETTEep KalTa aHbIIl KeTIeYi THIC KOHE JIe aBTOMATThI
typae CRM-6arnapnamacheiabig Aepektep 0azacbiHa Tycin oTelpy kepek. CRM-0arnapiamachlHbIH
MS Outlook Express Hemece >xaii Fana Excel aekTpoHIBIK KeCTECiH €HTi3eTiH OaFaapiamManapan
aiipIpMamblIbIFel KOK. CoHbIMeH Katap, on CRM wmpescein cary, Gackapy Kypajaapsl peTiHe
aliKpIHIIATa Tycei. OKiHilmKe opall, eH TeMeHTi Oara nuana3zoHbiHaa CRM-xyiiecin a3iprieymiiiep,
Kelie ipl Koprioparusuiap YIIiH )KOHe IaFblH OU3HeC YIIiH Oipieii 00T TaObUTaThIH KOPIIOPATUBTIK
aKnaparThIK KYHECIHIH KaruaarTapbl eckepyci3 Kanaabl. Ocbuiaiiiia ImarblH JKOHE OpTa OM3HECTI
KOIMIIUIIT YIIH HET13r1 YII MOY/Ib/I1 MHTETpalusiiay KeTKUTIKTI: OyXranrepiik ecer, Tanaay, CRM.
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AHHOTALUA
B ycrmoBusix pacryiieit KoHKypeHIrHu 3G (HeKTHBHOE pa3BUTHE MPEIIPHHIMATEIBCKOM IESTEIFHOCTH CBI3aHO C
po0IEMOi B3aMMOOTHOIIEHHH € IOTPEOUTENSIMH, [IO3TOMY BHUMAHHE B UCCIENOBAHUSX JOIDKHO OBITH CKOHIIEHTPH-
pOBaHO B 06HaCTI/I paCCMOTpeHI/IH I/IHCprMeHTOB praBHeHI/IH, CBA3AaHHBIX C HpI/IBHe’-IeHI/IeM u y[[epmaHI/IeM KJIINCH-
TOB. B cTarhe paccMOTpEHBI OCHOBHbIE HANIPABIICHUST paOOTHI MPEANPUSTHS C KIMEHTCKUMH CETMEHTaMHU, OCHOBHBIE
MOKA3aTeNId U KPUTEPHUU OIEHKU KIMEHTOOPUEHTUPOBAHHOTO PA3BUTHS MPEAIPUATHS, COMUATHHO-IKOHOMUYECKON
11e71eCO00Pa3HOCTH BHEAPEHUS KIIHEHTOPUEHTHPOBAHHOM CTPATETHH Pa3BUTHS MPEANPHSATHS ¢ YIETOM KIHEHTCKOTO
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noreHnuaia. [IpoBeneH aHanu3 OTHOIICHHUH, BO3HUKAIOIIUX B MPOIECCE CTPATErMYECKOro YIPaBICHHs Pa3BUTHEM
MIPEANIPUSATHS Ha OCHOBE KIIMEHTOPHEHTHPOBAHHOCTH. PaccMaTpuBaroTCs ynpaBieHIeCKHe CTPaTerny pa3BUTHS Op-
TaHU3aLHH C TIO3UIHHU KIMSCHTOOPUEHTHPOBAHHOTO ITOAX0/a KaK BayKHEHIIero hakropa, 00eCcIeqyBaroIero BEICOKUIt
YPOBEHb KOHKYPEHTOCIIOCOOHOCTH OpraHH3aliy B OM3Hec-cpene. B paMkax MOBBIILICHUS POJIM HHTEIUICKTYaIbHOTO
NOTEHIHAJIa [POUCXOAAT M3MEHEHUS B MEHEIKEPCKUX M MAapKETHHIOBBIX ACIEKTaX AEATENbHOCTH OpraHH3alHid.
BHenpenue B opranuzaiyy KIMEHTOOPUEHTHPOBAHHOCTH KaK (hakTopa MOBBIIICHHS YPOBHSI KOHKYPEHTOCIIOCOOHOC-
TH, a TaKKe MPOM3BOIUTEIBHOCTH TPY/Aa MOCPEACTBOM YBEIMUCHHUS KIMEHTCKOM 0a3bl, ClIOCOOCTBYET JIOCTHIKEHUIO
IJIaBHOM [IEJIM KOMMEPUYECKHX OpraHU3aliil — yBEINYEHHIO NPUOBIIN M 00bEMOB IPOU3BOICTBA. ABTOpaMH ITO14ep-
KHBAIOTCS PEHMYILECTBA IPUMEHEHUsI KITMEHTOPUeHTHpOoBaHHOW cTpaternu: Customer Relationship Management
(CRM), Texnomnorun SMM (Social Media Marketing), pa3BUTHS pOSHUYHOI TOPTOBIH depe3 MOOMITbHBIC IPUIIOKE-
HHA (M-commerce), UCIIONb30BaHU COBPEMEHHBIX HHTEPAKTUBHBIX TEXHOJIOIHH B CHCTEME TOPTOBJIN Yepe3 HHTep-
Het. Taroke onpe/eneHs! (HakTopbl, MPEISITCTBYIONIME ITUPOKOMY HCIoib3oBanuto mporpamm CRM B OusHece.

KiroueBnie ciosa: PO3HHUYHAsA TOProBJid, Ka4Y€CTBO, KIIMCHTOOPUCHTUPOBAHHOCTD, HOTpe6I/ITCJ'II), CTparerus,
IIoTCHIHal, HpI/I6BIJ'IL.

Abstract

In a rising competitive environment the effective development of entrepreneurship is closely related to the
issue of customer relations, so the emphasis in research should be put on the management instruments concerned
with attracting and retaining customers. The article discusses main directions of an enterprise in working with
customer segments, the main indicators and appraisal criteria of an enterprise’s development of customer orientation,
considering the customer potential social and economic feasibility of customer oriented development strategy in an
enterprise. The article provides the analysis of the relationship created throughout the process of strategic management
of an enterprise based on customer orientation. The article discusses the management development strategies of an
organisation from the position of a customer orientation approach, being one of the most important factors providing
the organisation with high level of competitiveness in its business environment. In the context of increasing of
intellectual potential, changes are occuring in management and marketing practices of organisations’ operations. The
introduction of customer orientation being the factor of increasing the competitiveness of an organisation, as well as
labour productivity by growing the customer base, enhances the main goal of commercial organisations — increase in
profitability and production volumes. The authors emphasize the benefits of using a client-oriented strategy: Customer
Relationship Management (CRM), SMM (Social Media Marketing) technology, retail development through mobile
applications (m-commerce), the use of modern interactive technologies in the online trading system. Besides, factors
that prevent the widespread use of CRM programs in business were identified.

Key words: retail trade, quality, customer orientaion, consumer, strategy, potential, income.
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